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projects every day with full specifications, and 
I’m not scared of a competitive marketplace. It’s 
the lack of professionalism that gets to me, 
because I care passionately about what we do 
and the way our industry is represented in the 
marketplace. I am proud of the value we bring to 
the sector − to the great friends I’ve made, and 
the wonderful clients who email me every week 
to say how perfect everything looks. It’s taken 
nearly 20 years of hard graft to get us here, with 
a fantastic small team who love, care and invest 
in design. 

So now to turn this into a positive. 
Specifications − let me help you write one. But 
with the preface that, if you know us, you know 
we’d do this for nothing for the designers we 
both work with and love.
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Working together means 
mutual respect, says 
Robert Webber, and in 
light of that, here’s how to 
put together a specification

Most people will tell you that I’m organised, in fact 
slightly controlling, in the way I set out my work. 
But I need to be. As a small business we have to 
make sure we’re efficient, thorough, dependable 
and approachable − although that last one can 
sometimes be a challenge, particularly after a long 
day. And that’s where I find myself now − a little 
grumpy after a long and difficult day.

Imagine the scene: I turn up for my first quote, 
talk over the plan (or lack of), meet the client, help 

them choose the best lighting solution, impart years 
of knowledge. Then, as I’m about to drive away, 
the designer says: “Just so you know Rob, this 
job’s going out to tender, so keep the price keen.” 

For a moment, I think I’ve entered another 
dimension. I’ve talked the client through switching 
systems, lamp types, correct IP ratings for different 
areas − virtually written a whole specification − and 
then they tell me they’re going to send the job for 
tender. How would another contractor be able to 
tender, when everything has already been decided 
and specified, and delivered to the client by me?

But tenders are not the issue here; I tender for 
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ROB’S SPECIFICATION TIPS

  Show us the lighting positions, a simple symbol 
will do, which can then be referenced in a key 
to the side of the drawing.
 Specify how the client would like to control the 
lighting. It’s their main interface between day 
and night, so it needs some thought. Most 
switching systems come in banks of four or 
two circuits. So for cost-effective switching, 
design around the even parameters.
 Think about conduits and make sure they are 
within the landscaper’s specification. It’s far 
cheaper for them if they have machines on 
site, or for smaller jobs they can install them 
without the need for us. This saves on cost 
and time, and shows that you care about the 
invisible, as well as the visible.
  The actual light fitting is just a canister for the 
lamp; a vase without flowers some might say. 
It’s the lamp that provides the right amount of 
light, the right angle and the right colour. 
 Consider circuits, and think about which lights 
you want to come on together. A simple dotted 
line on the plan between different light fittings 
will show us. It completely changes the cable 
routes, conduit routes and amount of cable we 
allow for.
 Learn about Ingress Protection (IP) ratings. 
Just because it’s in an outside lighting 
catalogue, doesn’t mean it can be fitted 
anywhere. Always IP68 for recessed or 
submersible lights, and not below IP65 in a 
wooded or shady area. 
 Trust your installer − and if you don’t, then 
don’t use them. Exterior lighting requires highly 
specialised installation, so always use a 
specialist for the best outcome. 
 Correctly installed garden lighting isn’t cheap. 
An average guide on a £10k job is 50% 
infrastructure, 30% fittings and 20% labour.


