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This month, Robert 
Webber explains  
why forging strong 
industry connections  
is so important
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ongoing learning process to understand 
collaborators’ strengths, and build trust. For a 
garden that cost well over £1m, this was 
paramount in order for us to manage schedules, 
visits and infrastructure. Ryan knows the added 
value we bring, and leaves us to what we do 
best. I’ve often said that there is little point 
working with people you don’t see eye to eye 
with – we have all had clients and contractors 
like that, and it’s always such a stress!

Our process with Ryan started the same way 
as most of our commissions – with a flow of 
ideas, design challenges, client expectations 
and site practicalities, a back and forth of 
expertise to create a seamless partnership. 

When I teach at various colleges, I always 
advise new designers to start looking for good 
partnerships now. Don’t wait until you have a 
need! Ask your peers now and get to know 
people; arrange a coffee and talk, so that when 
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the need arises, the solutions are there.  
Over the last couple of years, I’ve had many 
designers spend a day on site with us – as long 
as they buy the egg and bacon rolls! They get 
to see the added value we bring first-hand.

Ask around, ring a few people and meet 
them for coffee. Wherever you are in your 
landscape journey, you can always make  
room for a fresh contact. 
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Finally, the bumpy start to our year has become 
more level. I’ve spent months and months 
quoting so much work that it was only a matter 
of time before it started to roll in. I’m not sure 
why, but it’s been a strange time in the 
landscaping world, and getting clients to say 
‘yes’ has been more difficult.

Working together as designers, landscapers 
and contractors is the way forward for us all 
– sharing the burden of planning, and then 
sharing the success when it works so well. So 
I’d like to take this month to share a 
commission we completed last year – a garden 
in Berkshire that won the APL Supreme Winner 
2018 award. It was built by Ryan Alexander 
Landscape Design & Build, designed by 
Bowles & Wyer, and overseen by architect 
James Lambert; we were privileged enough to 
design and install the landscape lighting across 
the large front and rear gardens.

Working in partnership is key to ensuring 
the success of a commission. Problems will 
occur, but you will always win by staying flexible 
and steadfast. I’ve worked with Ryan on many 
projects before this one, but it’s always an 
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